NaviPIa n® FINANCIAL PLANNING APPLICATION AD\/' C ENT
Partner Training Checklist UNIVERSITY

Instructions

Use this handy checklist as a guide for your on-line training program. Watch the videos in this recommended order and if questions
arise, contact Advicent Partner Support at 888.692.3474. You are on your way to success using the Advicent tools!
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Core: General product knowledge for all users of NaviPlan.
o Getting Started With NaVIPIAN .......ooouiiiieee et e e ar e e e e e e e s b e e eeanes
o Defining ASSET AllOCATION ...uuviiiiii e e e e e e e e e e e e e e braeeeeeeeeenanaeeeeeeeans
® USING StaNdalone REPOITS ..veiiiuiiieeiiiie ettt et e e e e et e e e et e e e etae e e staeeeesataeeeeasaaeesnsseeeasreeesnnsees
e Using Next GENEration REPOITS ..coviiiiiiiiiiiiiiiiiiieeieieeeeeee e eeeeee e e et e e e eeeeeeeeeeeeeeereseseeeeeeeeeseserteeeeseeeereeeeees

e Analyzing Goals With SCENAIIO MaNAZET ....ccciuiieeeiiie ettt eee e e et e e arae e e aba e e e e aae e e ennes

Oooogn

o Navigating the HEIP SYSTEM ..o et e e e e et e e e e e e e e e nrrareeaeeeaan

Cash Flow and Asset Planning: Enter your clients’ financial information.
® ENTEIING ACCOUNTS ..eeiiiiiieieiiie ettt ee ettt e e sttt e s et e st e e e e b et e s e asb et e s sae e e e aabeeesensneeesannneeeanreeenanns
o Entering AsSets & Liahilities .....uuuieeiiiiiiieee e e e e e e e s eaanaees
o EStablishing Cash FIOW ....couuiiiiiiiiieeieeeee ettt ettt e bt esaee e
©  ENTEIING ANNUITIES 1uvtiiiiiiiiiiiiititt e e e e e e e e e e e e e e e e e eaeaeaaaeaeaeaeaeaeasaeesasesesasanes

e Modeling the Sale and PUrchase of @ HOUSE.......cccuiiiiiiiiiiiiecie e

Oooogn

e USING HOIAING COMPANIES ....uvviiiiiiieiiiiiiie ettt e e e e et e e e e e et e e e e e e e e s aab e e e e eeeeesasbaaeeeeeeesnsraneaeaens

Goal Planning: Enter your clients’ current plans and goals.
o Setting @ RETIrEMENT GOl ..occceiiiieeeiee e et e e e e e et e e e e e e esaareeeeeeeeeeanees
LY =Y uul =T o I oo [V o= a (o] 1o T- PSRN

® ENtering EXiSTING INSUIGNCE ..uuuuueiiiiiiiiiiiiii s

NI

e Setting @ SUrVIVOr INCOME GO ......uviieiiiieecieee ettt et e e et e e s e e et e e et e e e e sntaeeeensraeesnneeas
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Lead Generation: Leverage NaviPlan Leads™ to establish an online presence that engages web site
visitors by assessing their retirement, education, or major purchase goal funding.

NAVIPIAN LEAUS™ OVEIVIEW.....ccccivvveeeeeeeeeetireeee e e e eeeiteee e e e e eeeeabaaeeeeeeessabaareeeeeesasbasaeeeeeesasbasseeeeeesansbarseeeeeesnn I:I

Forecaster Assessments: This streamlined analysis is designed to give a financial overview in under 10
minutes. Perfect for product sales, prospects, and clients with simple financial situations and goals.

e UsSing the FOrecaster ASSESSIMENT ....iiiciiieeiiiieeeiiee e et e e e st e e e e tre e e e taeeeesabeeeeeaaeeessseeeasteeesensaeeessseeeens
® ANAlYSING RETIFEMENT ..ottt ettt e rb e s bt e nbresbe e e nneeenees
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Analysing Disability INCOME ....cc.uiiiiiiiiieiee ettt st e e

oooog

Using the Life Insurance QUICK ASSESSIMENT ..eiuviiriiiiiiieeiieiiieeiee sttt sbe e s saee e b e e naeeenes

Presentation Module: Use this interactive sales tool to connect with clients and educate them on key
concepts on retirement, survivor needs, saving for education, or cash flow planning.

o Tour of the Presentation MOGUIE..........oocuiiiiiii it e e e e e e e eebar e e e e e e senbanees

e Creating a New Client in the Presentation MOdUIE...........cceiiuiiiiiiiiie e

NN

e Cash Flow Planning Presentation..........eccciiii it e e et e e aee e e e tre e e e eare e e e araeeesntreeeeanns
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